The 7 DON’TS of Home Buying- What to Avoid Before Closing

The Good News: You have a contract on the house you want to purchase and even a set closing date, on top of this you were pre-approved for your loan. 

The Bad News: Problems could still arise if you do not act as wisely during this time as you did when you were looking for your house. This crucial time between the acceptance of your offer and the completion of your closing needs to be managed with diligence and care. Here are 7 tips to ensure nothing interrupts or suspends your closing.

1. DON’T Ignore Your Loan Responsibilities

2. DON’T Make Major Changes in Your Finances or Career

3. DON’T Lose the Professional Relationship with the Seller

4. DON’T Overlook Your Broker

5. DON’T Become All Emotions

6. DON’T Neglect Necessities

7. DON’T Hand a For Sale By Owner Seller Your Earnest Money Deposit

1. DON’T Ignore Your Loan Responsibilities

It is vitally important that you take care of all paper work required of you by your lender and that you answer any questions they might have. There are certain items only you can provide and the absence of these items could delay your closing. Know your responsibilities and execute them quickly.

2. DON’T Make Major Changes in Your Finances or Career

Much of your pre-approval was based on your cash reserves, job consistency, and debt to income ratio. By changing jobs, especially to a different career, or making any large purchases you could change these factors significantly and the bank might conclude you are unable to afford your new home. Unless it is an absolute necessity do not change jobs or make any significant purchases until after your closing. If the change/purchase cannot be avoided, talk with your lender before hand to understand the effects it will have on your loan.

3. DON’T Lose the Professional Relationship with the Seller

Though conversations with the seller cannot be avoided and are not necessarily bad, remember selling a home is as much an emotional process as buying a home. Watch what you say to your seller about the home, until your closing is complete.  It is still their home. Any seemingly innocent remark on your part (“I can’t wait to change…”) can create an emotional response in the seller that might make them less reasonable when negotiating. Change is to be expected, just remember the person to discuss your plans with is not the seller.

4.  DON’T Overlook Your Broker

Your broker’s job is the details. Let them handle what they know. Make sure you take care of your loan responsibilities and let your broker cover the details between the other parties involved. 

5. DON’T Be Ruled By Your Emotions

If your appraisal comes in lower than expected or the inspection shows unforeseen repairs--stay focused. You or your broker might be able to correct the problems that led to a low appraisal; talk over any available options with your broker. Also, remember that no home is perfect and older homes will generally need more repairs. Don’t let high emotions over small repairs lose you your dream home. On the other side of the same coin, don’t let your love for your new home cloud your judgment on your ability to handle repairs emotionally and financially. Before any of this happens, know what you can handle and change about the appraisal and inspection results before emotions or unknown problems get in the way. 

6. DON’T Neglect Necessities

Sometimes the most obvious needs are the ones forgotten. Make sure you let your utilities provider know of your upcoming move and find out what procedure you need to follow to get your utilities switched. Once you have reached the time frame they ask for, call and make the adjustments needed. Also, line up your insurance as soon as possible. You will need to show your lender your insurance binder proving you have insurance on your new home. If you do not have this, your closing could be postponed. Talk with your lender so you understand the insurance requirements. 

7. DON’T Hand a For Sale By Owner Seller Your Earnest Money Deposit

When dealing with a for sale by owner seller you need to set up a trust account for your earnest money deposit. Some for sale by owner sellers do not realize this money is to be used for your expenses at closing and will spend the money prior to closing. If something comes up (a repair or financing problem) and you do not purchase the home you might struggle with the seller to get your money back.

To avoid this, deposit your money with a neutral party (such as an attorney) who will make sure the deposit is taken care of until closing day. Also, outline in your contract with this party what is to happen if the closing falls through. 

