12 Questions To Ask Your Realtor


1.  What services do you offer?  

2.  What form of advertising do you use?
3.  What type of representation do you provide? (There are various forms of representation in different states. Some brokers represent buyers, some represent sellers, some facilitate transactions as a neutral party, and in some cases different salespeople in a single firm may represent different parties within a transaction.)
4.  What experience do you have in my immediate area?  What sets my neighborhood apart from other areas?
5.  How would you price my home? Ask about recent home sales and comparable properties currently on the market. If you speak with several Realtors and their price estimates differ, that's OK, but be sure to ask how their price opinions were determined and why they think your home would sell for a given value.  Beware of a Realtor that will promise to list for the highest price; double check their reasons “why” the higher price was determined.
6.  How will you market my home? At listing presentations, brokers will provide a detailed summary of how they market homes, what marketing strategies have worked in the past and which marketing efforts may be effective for your home.  Don’t settle for a Realtor who has no plan of action.  It take more than plopping a sign in the front yard to sell a home.
7.  What is your fee? Brokerage fees are established in the marketplace and not set by law or regulation. Typically, brokers who list homes are compensated on a performance basis - that is, the broker is not paid unless the home sells under the terms and conditions that are acceptable to you.
8.  What happens if another Realtor brings the buyer? That is, who will that broker represent, and how will he or she be paid?
9.  What disclosures should you receive? State rules require brokers to provide extensive broker relationship disclosure information, usually at the first sit-down meeting with an owner or buyer.  What disclosures must you provide for the home you are selling?  Be careful to leave no blanks on your disclosure forms.
10.  How long do you want to list your home? A "listing" agreement is a contract that shows the broker's obligations and outlines the terms under which your home is being made available for sale. The length of the agreement is a negotiable matter.
11.  How long are homes in this neighborhood typically on the market? (Be aware that because all homes are unique, some will sell faster than others. Several factors can impact the amount of time a home remains on the market, including changing interest rates and local economic trends.)

12.  Will you hold my house open?  If your Realtor thinks that you should have an open house, ask why.  With virtual tours and multiple photos on the web, it is becoming less important to hold open houses.  In certain areas where demand is high it could be advantageous to hold an open house, but be sure that it’s not just so the Realtor can pick up customers.



